IMPORTANT LEGAL UPDATE
FOR 2010

Foreclosure and Workout

of Commercial Mortgage
Loans in New York

Learn About the
Latest Foreclosure
Issues in New York!

Audio Conference ¢ December 9, 2010 ¢ 1:00 pm - 2:30 pvm EST

EXPRESS REGISTRATION

Sign up at
www.lorman.com/ID386758

Audio Conference ID: 386758

Presented by:
Raymond N. Hannigan, Esq.

Herrick, Feinstein LLP
Ross L. Hirsch
Herrick, Feinstein LLP

Raymond N. Hannigan, Esq.

Partner in Herrick, Feinstein LLP

More than 20 years of experience in representing
domestic and international clients in complex real
estate litigation in New York City

Practice focuses on real estate litigation,
foreclosure, workout and transactional real estate
Represented Japanese billionaire in Nihon Sangyo
Kabushiki Kaisha v. Nakahara, the celebrated
battle for control of the Empire State Building

¢ J.D. degree, New York Law School

Ross L. Hirsch

Concentrates his practice on complex commercial
disputes, as well as real estate and employment-
related litigation

Coordinates a project through which Herrick
provides representation to homeless families
Prior to joining Herrick, he was an associate at
Dechert LLP where he focused on investment-
related disputes with a specific emphasis on
proceedings against foreign governments and their
instrumentalities

J.D. degree, New York University School of Law
B.A. degree, Amherst College

For a complete list of accomplishments, visit
www.lorman.com/ID386758.

Continuing Education Credit:

« CBC 0.5 « NY CLE 1.5
« CPE 1.5 « NALA 1.5
« NFPA (Pending)

For detailed credit information visit us at
www.lorman.com/ID386758 or contact us at
866-352-9540.

*Visit www.lorman.com/ID386758 for a complete list of
states approved.

While legal business is down in some areas, one practice area which is booming is New
York’s foreclosure and workout of commercial mortgage loans. New York foreclosures are
becoming more complex and hard fought. From the massive foreclosure of Stuyvesant
Town, to the highly-publicized foreclosure of One Madison Park, to the complex
foreclosure of the Manhattan property where a crane fell, in March of 2008,
understanding how to proceed in this challenging area is a critical skill for any
commercial professional in New York today. This audio conference will take you through
the steps of foreclosing a commercial loan in New York and discuss real world issues
and problems that often arise. A special section will address some emerging trends,
such as the enforcement of so called “bad boy guaranties,” and will conclude with a
discussion of workout, addressing various strategies that may be utilized when
restructuring the non-performing commercial mortgage loan in New York.

Foreclosure Proceedings in New York
¢ Initial Considerations

— Changing the Team

— Initial Due Diligence Review

— Due Diligence Before Deciding on a
Course of Action

— Choosing Which Path to Take:
Workout or Enforcement Foreclosure

— Some General Caveats: Email and
Tone of Communications With the
Borrower

The Foreclosure Action

— Commencing the Action

— The “One Action Rule” Under
RPAPL § 1301

— Necessary Elements of the
Foreclosure Complaint

— Service of the Summons and
Foreclosure Complaint

— Appointment of Receiver

— The Answer, Affirmative Defenses and
Counterclaims

— Two Motions Are Made in Every
Foreclosure Action in New York

— The Report of the Referee: Prepared
by Lender’s Counsel

— The “Final Judgment of Foreclosure
and Sale”

— Notice and Advertising of Foreclosure
Sale

— The Foreclosure Auction

— The Closing: Delivery of the Referee’s
Deed to the Successful Bidder

Post-Foreclosure Proceedings

The Receiver’s Final Accounting and
Discharge of the Receiver

Seeking a Deficiency Judgment
When Pigs Fly: The Surplus Money
Proceeding

Special Foreclosure Topics
e Qut of State Foreclosures
- “One Action Rule”
- Proceeding in Federal Court
- Proceeding in State Court
— Survey of Timing and Experiences
¢ Bad Boy Guaranties
— Public Policy
- Liquidated Damages
- Heller Financial

The Workout Path
* Workout Negotiations: The Importance

of a Clear Pre-Negotiation Letter

- “Non-Economic” Goals of the Workout

— Lender Liability Concerns: Avoid
Sudden Moves

— Borrower May Be Motivated by Tax
Issues, “Recapture”

- Key Elements of the Forbearance
Agreement

— “Deed in Lieu” vs. Consensual
Foreclosure: Cleaning up Title
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Audio Conference Tuition (Includes Free Manual With Attendance)

[] Yes! | would like to attend. ($199 per person)

[] Yes! | would like the Best Value discount.
($268 per package [$199] plus CD recording [$69*] of this seminar)

1 am unable to attend but | am interested in:
[[] cb/Manual Package* ($199 per package)

Amount Enclosed

$ Tuition Subtotal

$ Shipping & Handling ($7.95 first item, $1.00 each additional)
$ Sales Tax (If tax-exempt, please include your certificate.)
$_ TOTAL

*Add $7.95 shipping & handling plus applicable sales tax to product orders. Please allow four to six weeks after the date of the
audio conference for delivery.

Payment Information

Total amount enclosed $

[] Check enclosed payable to Lorman Education Services
[]Charge to credit card __AE _MC __VISA Signature
Card number

Exp. Date

Names of Attendees

PRIORITY CODE

15800

DISCOUNT CODE

F2716129

NAME

TITLE EMAIL

NAME

TITLE EMAIL

Firm Information

FIRM NAME

ADDRESS

CITY STATE ZIP CODE

TELEPHONE FAX WEBSITE

Approving Manager

NAME

TITLE EMAIL

© 2010 Lorman Education Services. All rights reserved.

GENERAL INFORMATION:

* This audio conference may be recorded by Lorman.

« If you need special accommodations, please contact us two weeks in advance of the program.

* Lorman Education Services is not approved to offer self-study CPE credit for accountants; therefore, no CPE will be given for this
program if ordered as a self-study package.

CANCELLATIONS: Substitute registrants can be named at any time. A full refund, less a $20 service charge, will be given if notification is

given six or more business days in advance. Notification of less than six business days will result in a credit that can be applied to any
Lorman product or service. If you do not cancel or attend, you are responsible for the entire payment.

SPECIAL OFFER
Save 20%

when you use
Discount Code F2716129

How Do | Register?
EMAIL: customerservice@lorman.com

WEBSITE: WwWw.lorman.com/ID386758
TELEPHONE: 866-352-9539
FAX: 715-833-3953

MAIL: Mail this form with payment information to:
Lorman Education Services
Dept. 5382, P.O0. Box 2933
Milwaukee, Wl 53201-2933

SEMINAR ID: 386758

Who Will Be There?

This audio conference is designed for
attorneys, presidents, vice presidents,
branch managers, loan officers, loan
department personnel, credit and collection
managers, controllers, business owners
and managers, accountants, paralegals and
real estate professionals.

BEST VALUE

Receive an additional manual and CD
package of this program for only *69
with your seminar attendance!
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